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Balmer Lawrie & Co Ltd. 

 Industry LTP Recommendation Base Case Fair Value Bull Case Fair Value Time Horizon 

Diversified Rs 271.25 Buy in Rs 268-274 band and add on dips in Rs 240-244 band Rs 300 Rs 320 2-3 quarters 

 
Our Take: 
Balmer Lawrie & Company Ltd (BLL) is a Miniratna-I Public Sector Enterprise under the administrative control of the Ministry of Petroleum 
and Natural Gas, Govt. of India, since 1972. BLL has eight strategic business units (SBU), with a presence in both the manufacturing and 
services sectors. The key manufacturing verticals are industrial packaging and grease & lubricants, and the key services divisions are travel 
& vacation, logistics infrastructure, and logistics services. In its entire years of existence, BLL has been successfully responding to the 
demands of an ever changing environment, leveraging every change as an opportunity to innovate and emerge a leader in industry.  
 
Central Public Sector Undertaking (CPSU) status of BLL enables it to generate stable revenues from other PSUs and Government 
departments, especially in logistic services (LS) and the T&V (travel & vacation) business. Besides, the company’s significant capex plans over 
the next two to three years, including Rs 230 crore for setting up a free-trade warehousing zone (FTWZ) at JNPA Navi Mumbai and Rs 339 
crore for a 200-KLPD grain-based ethanol plant in Andhra Pradesh could increase earnings visibility going forward. The performance of the 
industrial packaging (IP) segment, which was adversely impacted in FY23, is estimated to improve on the back of stability in steel prices and 
healthy demand from the end-user industries. 
 

BLL could see good potential in logistics infrastructure business with the government’s gati shakti scheme if opportunity is exploited in the 
field of Container freight stations (CFS), Inland Container depots (ICD) and Cold storage. We expect that company could report revenue 
growth of 10.8% and 10.3% for FY25E and FY26E, respectively. 
 
Valuation & Recommendation: 
BLL’s healthy diversification across business segments and customers protects it from any downturn in a particular business. A healthy 
revenue growth is expected in travel & vacation (T&V) services and the grease & lubricants (G&L) manufacturing division. The company is 
focused on expanding its logistic infra business to garner further revenues. However, the performance of its logistics services could see 
some challenges due to intense competition in the industry and the revenues and margins in the container handling business (industrial 
packaging) remain susceptible to changes in Government policies. 

 
BLL’s financial profile remained strong with an expected improvement in profits and cash accruals. We expect BLL to consistently improve 
its EPS consistently from Rs. 15.3 in FY24 to Rs. 17.3 in FY25E and further to Rs. 19.3 in FY26E due to aggressive expansion plans and 
anticipated turnaround in the industrial economy. Considering its net cash position, which is 11% of its current market cap and company's 
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Balmer Lawrie & Co Ltd. 

rich real estate asset base, we assign a PE of 16.5x on for FY26E EPS. In case, the company is divested completely by the GoI, then the stock 
could become a multi-bagger in the long run. Investors can buy in the Rs 268-274 band and add on dips in the Rs 240-244 band (12.5x 
FY26E EPS). We believe the base case fair value of the stock is Rs 300 (15.5x FY26E EPS) and the bull case fair value of the stock is Rs 320 
(16.5x FY26E EPS) over the next 2-3 quarters. At the LTP of Rs 271.25, the stock is trading at 14x FY26E EPS. 
 

Financial Summary: 
Particulars (Rs Cr) Q4FY24 Q4FY23 YoY (%) Q3FY24 QoQ (%) FY22 FY23 FY24P FY25E FY26E 

Total Operating Income 577 608 -5.2 585 -1.4 2055 2321 2339 2592 2859 

EBITDA 91 52 74.4 74 24.4 169 202 305 338 382 

Depreciation 15 14 7.5 14 7.3 57 57 59 60 62 

Other Income 18 17 3.1 11 68.0 37 37 51 54 57 

Interest Cost 6 5 28.9 5 6.7 14 18 22 20 18 

Tax 27 26 4.0 15 76.4 47 57 75 88 101 

APAT 74 45 65.4 67 10.7 138 172 262 296 331 

Diluted EPS (Rs) 4.3 2.6 65.4 3.9 10.7 8.1 10.1 15.3 17.3 19.3 

RoE-%           8.3 10.0 14.5 15.0 15.8 

P/E (x)           33.7 27.0 17.7 15.7 14.0 

EV/EBITDA (x)           25.7 21.3 13.9 12.4 11.2 
  (Source: Company, HDFC sec) 

Q4FY24 Result Update 

 BLL’s revenue was down by 5.2% YoY to Rs 577 crore in Q4FY24, the company reported 74.4% YoY EBITDA growth at Rs 91 crore, 
supported by lower raw material costs and other expenses in the quarter that fell 4.6%/29% on YoY. Net profit grew by 65.4% YoY 
to Rs 74 crore in Q4FY24. 

 On segments’ contribution, Industrial Packaging contributed 30.5%, Logistics Services 17.7%, Logistics Infrastructure 9.8%, Greases 
& Lubricants 26.4%, Tours and Travels 8.4% and others 5.2% to the revenue in Q4FY24. 

 BLL’s EBITDA margin ramped up to 15.9% in Q4FY24 vs. 8.6% in Q4FY23. PAT margin stood at 12.8% vs. 7.3% in Q4FY23, tax rate 
decreased to 30.5% in Q4FY24. 

 

Recent Triggers 
Investment in new areas of business to increase revenue streams 

 BLL has eight strategic business units with industrial packaging and logistics services being the key revenue generators of the company.  
BLL is planning to engage a consultant to study the feasibility of entering new business areas, such as ethanol and green hydrogen 
production, and doing third-party logistics (3PL) to expand its revenue streams.  

 The company’s significant capex plans over the next three years, includes Rs 230 crore for setting up a free-trade warehousing zone 
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(FTWZ) at JNPA Navi Mumbai and Rs 339 crore for a 200-KLPD grain-based ethanol plant in Andhra Pradesh. The capex is expected to 
be funded through a mix of debt and internal accruals. The company has reserves of nearly Rs 1,180 crore.  

 The company aims at garnering a revenue of Rs 3,000-4,000 crore in the next two years, and Rs 5,000 crore in the next three to four 
years and plans to increase the revenue streams to meet these targets.  

 The company has warehousing facilities that are now used for storing. The company is planning to provide last-mile delivery in the 
B2B (business to business) segment targeting the e-commerce firms.  

 The company is also looking for land in the metropolis to set up a temperature-controlled warehouse, adding that such facilities will 
be set up in Tier II and III cities. 

 BLL plans to expand in Bengal to scale up its warehousing capacity at its existing facility on Hyde Road in Calcutta. 

 BLL has already signed an MoU with the central warehousing corporation for a similar facility at Vijayawada. For the grease and 
lubricants business, the company plans to do contract manufacturing for oil marketing companies (OMCs) to strengthen its retail 
presence. 
 

Expansion of ware-housing facility in keeping with the growing demands of the segment 
The Indian logistics industry is growing due to the flourishing E-commerce market and technological advancement. The industry has 
progressed from a transportation and storage-focused activity to a specialised function that now encompasses end-to-end product planning 
and management, value-added services for last-mile delivery, predictive planning, and analytics, among other things. The cold chain (CC) 
market is expected to grow at nearly 17% per annum on a sustained basis over the next 4 years. The major products include fruits and 
vegetables, meat and fish, dairy products, and healthcare products.  
 

Key developments: 

 BLL SBU-CC has four cold chain units operating at Hyderabad, Rai (Haryana), Patalaganga (Maharashtra) and Bhubaneshwar (Odisha). 
To manage the end-to-end supply chain of the Cold Chain operations, the SBU is also operating with 18 numbers of 4 MT capacity of 
reefer vehicles on a Pan-India basis. 

 BLL’s SBU has been able to rope in new customers from other segments to increase utilization of vehicles vis-à-vis an improvement 
in revenues which is expected to improve the revenue generation moving forward. 

 With the improvement in asset utilization and revenue, SBU-CC is expecting to increase its footprints across India by setting up of 
Mini Cold Storage facilities which will be executed at lower capex infusion and implementation lead time. 

 BLL is planning to expand more into warehousing and looking for appropriate places in metro cities, including Kolkata and looking to 
set up in temperature-controlled warehouses in tier 2 cities, which are mostly unorganized. 

 BLL and The Central Warehousing Corporation (CWC) signed an MoU in FY24 for utilising the storage warehousing space of CWC for 
providing cold chain logistics, general warehousing, and other ancillary services for 10 years. BLL and CWC will collaborate to leverage 
each other’s capabilities to meet the growing demands of the segment. 
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Ample scope in Grease and Lubricants (G&L) business  

 Balmer Lawrie was the first grease manufacturer in India and its “Balmerol” greases are the leaders in the field with over 80 years of 
manufacturing experience. 

 BLL’s G&L segment contributed 27% to the revenue in Q4FY24. With BLL’s current R&D facilities clubbed with its infrastructure, G&L 
SBU has a very good opportunity to increase its market share and continue strengthening “Balmerol” as a trusted brand that stands 
for its quality and reliability. The overall growth of the SBU in volumes vs. last financial year is about 3%. 

 G&L SBU has a strong presence in the industrial segment and is developing new products to cater to the diverse demands of the 
industrial market. In the grease segment, BLL is among the top three companies in the steel and jute sector.                                                                                                                                                                                                                                                                                                                                         

 G&L SBU is also a preferred supplier of greases for some of the big automobile companies of India and focuses on further improving 
the processes to increase output efficiency. Many measures are being taken by doing reverse engineering for better output.  

 
Leader in the Industrial packaging business 

 Being a market leader in the 210 L mild steel drum industry, BLL enjoys a significant position with a healthy market share in most of 
the customer segments, like fruits, chemicals, lubricants, transformer oils, or additives.  

 With six manufacturing state-of-the-art manufacturing facilities and highly skilled technocrats, this Strategic Business Unit (SBU) 
manufactures all types of steel drums like conical, composite, open top, tight head, galvanized, tall, plain, lacquered, and necked-in.  

 The kind of steel used with specialized lacquers and customer-specific paints enables BLL to manufacture superior quality products 
with high reliability in modern manufacturing plants.  

 It enjoys high brand value and a large customer base in India and overseas export markets. The SBU also plans to expand aggressively 
in the export segment. 

 
Logistics Infrastructure and Logistic services business to grow 

 BLL has three state-of-the-art Container Freight Stations (CFS) located at Nhava Sheva-Mumbai, Chennai and Kolkata. The Company’s 
Warehousing and Distribution facilities are presently fully operational at Kolkata and Coimbatore.  

 CFS - Kolkata added 43000 sq. ft area of warehouse in addition to the existing 37000 sq. ft, CFS - Chennai added 5000 sq. ft of bonded 
warehouse for handling Hazardous Cargo and added 20000 sq. ft warehouse space during FY23 to increase focus on Warehousing 
activities. SBU-LI of Balmer Lawrie is able to bring together a unique set of value proposition for its customers.  

 The SBU is able to offer a basket of solutions: Container Freight Stations, Ambient Warehouses and a Multimodal Logistics Hub 
(through Vishakhapatnam Port Logistics Park Limited). The comprehensive services offered across pan- India locations make SBU-LI a 
partner of choice to Importers, Exporters, Shipping Lines, CHAs, Freight Forwarders and the trade. 

 SBU-LS has a well-defined plan and ambition to continue increasing its private sector business with a view to improve topline as the 
new sales team gains traction on a pan India basis. 
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Travel & Vacations business has turned around 
BLL is typically seen of as one that serves in-person needs through travel desks and implants. The SBU has worked hard to improve online 
presence by creating a new B2C website that places strong emphasis on vacations and other services on a single platform. To meet a variety 
of customer needs, domestic and international ticketing, hotel booking and ancillary services have been combined with an excellent search 
function. The SBU has already developed a special website for employees of the Government of India to use for their official travel, and it 
wants to give major corporations a booking website tailored specifically to their needs. 
 

Margins to rise led by operational efficiencies 
BLL’s EBITDA margin ramped up to 15.9% in Q4FY24 supported by lower raw material costs and other expenses vs. 8.6% EBITDA margin in Q4FY23. PAT 

margin stood at 12.8% supported by lower tax expenses vs. 7.3% in Q4FY23, tax rate decreased to 30.5% in Q4FY24. For FY24, the EBITDA margin 
increased to 13% in FY24 vs. 8.7% in FY23 and PAT margin increased to 11.4% in FY24 vs. 7.4% in FY24. BLL's margins are derived mainly from 
logistic infra and travel business. A healthy revenue growth is expected in travel & vacation (T&V) services, logistic infra, and the grease & 
lubricants (G&L) manufacturing division. Besides, BLL is focused on operational and cost efficiencies, improving EBITDA margins. 
Consequently, we expect the EBITDA Margin at 13-13.5% band and PAT margin at 11-12% band over FY25E-26E.  
Margins-% 

 
(Source: Company, HDFC sec) 

Long term Triggers 
Established business with diversified operations 
BLL’s business profile is diversified across business segments and customers, which protects it from any downturn in a particular business. 
The company is organised into five main divisions – logistics infrastructure, logistics services, grease & lubricants, industrial packaging and 
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travel & vacations, besides other smaller divisions. The business profile remains adequately diversified, with logistics services, industrial 
packaging and grease & lubricants being the key revenue contributors, constituting ~17%, ~33% and ~27%, respectively, of BLL’s revenues in 
FY24.  
 

PSU status under the administrative control of MoPNG provides revenue visibility  

 BLL is a public sector enterprise under the administrative control of the Ministry of Petroleum and Natural Gas (MoPNG), Government of 
India. The competitive advantage of BLL’s service-related SBUs is supported by its PSU status, which results in stable revenues from 
PSU/Government sector customers.  

 BLL has added several private sector clients over the years and is expected to considerably increase the sectors’ share, going ahead. 

  BLL is the Government’s preferred partner in providing logistics services for defence imports, and ticketing services for the travel needs 
of officials from the armed forces. Such services are likely to provide a stable source of revenue to the company. 
 

Sound financial profile supported by strong debt metrics and comfortable liquidity position   

 BLL has sustained healthy operating performance with a steady increase in operating income over the years. The company reported 
revenue and PAT CAGR at 15.2% and 29.4% over the last three years. We expect consolidated revenue to grow at a ~11% CAGR and net 
profit to grow at ~13% over FY24-FY26E.  

 The company’s EBITDA margin has been volatile, in the 8-13% band and PAT margin at 7-11% over the last nine years. We expect EBITDA 
margin at 13-13.5% and PAT margin at 11-12% in next two years, supported by cost rationalisation efforts.  

 The debt protection metrics remained strong, reflected in an interest coverage of ~11 times in FY24 (FY23 – 8.1 times). The company has 
continued to improve its financials aided by healthy cash accruals on the back of stable operating profitability and reduction in total debt. 
In FY25E, the performance is expected to remain steady, resulting in continued healthy debt-protection metrics and liquidity position. 

 BLL’s liquidity position is expected to remain strong with support from its large cash balance, steady accruals from different business 
verticals and undrawn bank lines. Also, once operationalised, the new units are likely to improve the operating profile of the entity BLL’s 
liquidity position is expected to remain strong with support from its large cash balance, steady accruals from different business verticals 

 BLL’s coverage indicators remain healthy on the back of adequate operational cash flows. BLL has cash and cash equivalents of Rs 525 
crore as on March 31, 2024 which provides additional liquidity back-up.  

 BLL’s Return on Equity has been increasing with rise in net profit margin over the last four years, stood at 14.5% in FY24. Because of cost 
rationalization efforts, the company could see growth in profitability as well as better return ratios in the future and it could rise to 15 to 
16% in next two years. 

 BLL has recommended a dividend of Rs 8.5 per equity share (F.V of Rs 10 per equity share) for FY24, dividend payout stood at 56% and 
dividend yield stood at 3.1% at current market price.  

 BLL’s Cash Conversion Cycle increased in FY24 to 48 days from 41 days in FY23, led by payable days at 49, receivable days at 67 and 
inventory days at 30 in FY24. 
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What could go wrong? 

 BLL faces stiff competition in the lubricants market, slowdown in volume growth due to lower demand. BLL could face high competitive 
pressure in the domestic market in the logistics business largely dominated by large organized players, apart from established private 
players in the industry. BLL may face challenges in adapting to new technologies and pricing pressure. 

 Supply disruptions on account of base oil and raw materials availability, logistics challenges, and rupee depreciation are likely to impact 
demand and supply adversely. 

 BLL's margins are derived mainly from logistic infra and travel business. In case, there is any significant slowdown in these two sectors in 
India it could hit the margins. 

 Base oil is a crude oil-based product and thus its prices are volatile. Hence, the profitability of the company is contingent upon its ability 
to pass on any fluctuations in input prices to its end-users.  

 Volatile prices of Steel, cold-rolled coil, and base oil used as raw materials in the Industrial Packaging (IP) and Greases & Lubricants (G&L) 
segments, respectively, expose the profitability to adverse movements in raw material prices. 

 BLL’s key manufacturing verticals - industrial packaging and grease & lubricants - are characterised by moderate margins. While many 
unorganised players and low entry barriers keep the margins of the IP division under check, intense competition from global and local 
players restricts the margins of the Greases & Lubricants (G&L) segment. 

 The revenues and margins in the container handling business remain susceptible to volatility in the Government policies. The 
implementation of the Direct Port Delivery/Direct Port Entry (DPD/DPE) scheme by the Government of India, which has now been 
implemented across all major ports, continues to impact BLL’s top line and bottom line from the segment. 

 BLL has an equity investment of ~Rs 81 crore in its subsidiary, Visakhapatnam Port Logistics Park Limited (VPLPL), which started commercial 
operations from October 2019. Such a large capital blockage in investments that do not yield returns continues to affect BLL’s return on 
capital employed. While BLL had provided support for the principal repayment in the last fiscal, the entity’s stated strategy of not providing 
any direct financial support to the subsidiary/JV limits incremental financial exposure. 

 While the government holds 59.67% in Balmer Lawrie Investments Ltd (BLIL), which in turn holds 61.85% equity stake in BLC, hence, 
technically the effective indirect control over BLC by the government is only around 37%. Any divestment of stake in BLIL can mean that 
the PSU status of BLL can be impacted, leading to its revenues getting impacted. 

 
Company Profile 
Balmer Lawrie & Company Ltd (BLL) is a Miniratna-I Public Sector Enterprise under the administrative control of the Ministry of Petroleum 
and Natural Gas, Govt. of India, since 1972. BLL has many strategic business units (SBU), with a presence in both the manufacturing and 
services sectors. The key manufacturing verticals are industrial packaging and grease & lubricants, while the key services divisions are travel 
& vacation, logistics infrastructure, and logistics services. The company's logistics infrastructure at its three locations, viz. Mumbai, Chennai 
and Kolkata (Container Freight Stations) is spread across 40 acres. 
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BLL has four joint ventures in India and abroad, and a subsidiary in India. The company has employee strengths stood at ~900 as on March 
31, 2023. Balmer Lawrie Investment Ltd is a holding company, holding a 61.8% stake in BLL and the holding company does not carry on any 
business except to hold BLL Shares. 
 
Subsidiaries, Joint Venture Companies and Associates 

Name of Subsidiary/ Joint Venture Company/Associate Nature Holding-% Countries 

Visakhapatnam Port Logistics Park Limited Subsidiary 60% India 

Balmer Lawrie (UAE) LLC  Joint Venture 49% United Arab Emirates 

Balmer Lawrie - Van Leer Limited Joint Venture 47.91% India 

Transafe Services Limited  Joint Venture 50% India 

PT. Balmer Lawrie Indonesia Joint Venture 50% Indonesia 

Avi - Oil India Private Limited Associate 25% India 

 
  Plants and location 

Plant Location Location 

Greases & Lubricants 
Mfg Unit: Chennai, Kolkata, Silvasa,  

R&D: Kolkata 

Industrial Packaging 
Mfg Unit: Chennai, Kolkata, Asaoti, Chittoor, Navi Mumbai, Silvasa, Vadodra 

Stock Point: Kolkata 

Chemicals 
Mfg Unit: Chennai,  

Service Centre: Ambur - Vaniyambadi, Kanpur, Kolkata, Ranipet, Chromepet, Chennai 

Logistics Services 
SBU & Branch Office: Kolkata 

Branch Offices:Ahmedabad, Bengaluru, Chennai, Coimbatore, Gwalior,Hyderabad, Kanpur, Kochi, 
Mumbai, New Delhi Pune, Thiruvananthapuram, Tuticorin, Visakhapatnam 

Cold Chain 
Temperature Controlled Warehouse : Medchal-Village-Telangana, Navi Mumbai, Odisha- Khorda, 
Sonepat- Haryana 

Logistics Infrastructure 
Container Freight Station-Chennai, Kolkata, Navi Mumbai 

Multimodal Logistics Hub-Visakhapatnam 

Travel 
Branch Office-Ahmedabad, Bengaluru,Chennai, Hyderabad, Kolkata, Lucknow, Mumbai, New Delhi, 
Thiruvananthapuram, Vadodara 

Vacations Branch  office –Bengaluru, Chennai, Delhi, Hyderabad, Kolkata, Mumbai 

Refinery & Oilfield Services Kolkata 
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  Business Overview:  
Main Activity Description Turnover-% (FY24)   

Logistics Infrastructure and Services Container Freight Station, Cold Chain & Logistics Services 33.0 

Industrial Packaging Steel Barrel and drum manufacturing 26.1 

Greases & Lubricants Manufacturing and supply of Grease, Lubricants and compounds 26.8 

Tours and Travels, others Tours and Travels 14.1 

   
  Segment wise Revenue Mix 

Segments FY17 FY18 FY19 FY20 FY21 FY22 FY23 FY24 

Revenue- Rs Cr         

Industrial Packaging 549 595 641 533 555 849 759 831 

Logistics Services 366 331 332 264 379 468 559 417 

Logistics Infrastructure 198 192 186 181 207 183 217 240 

Greases & Lubricants 448 403 376 312 366 511 653 674 

Travel & Vacations 162 159 160 132 46 80 162 217 

Others 105 98 96 114 102 115 141 135 

Revenue from Operations 1828 1778 1791 1534 1654 2205 2492 2515 

Inter segmental -213 22 16 -142 125 150 171 176 

Net Revenue 2041 1757 1775 1676 1529 2055 2321 2339 

 Sales-%         

Industrial Packaging 30 33 36 35 34 39 30 33 

Logistics Services 20 19 19 17 23 21 22 17 

Logistics Infrastructure 11 11 10 12 13 8 9 9 

Greases & Lubricants 24 23 21 20 22 23 26 27 

Travel & Vacations 9 9 9 9 3 4 6 9 

Others 6 6 5 7 6 5 6 5 

Revenue from Operations 100 100 100 100 100 100 100 100 
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    Financials 
Income Statement       Balance Sheet      

(Rs Cr) FY22 FY23 FY24P FY25E FY26E  As at March (Rs Cr) FY22 FY23 FY24P FY25E FY26E 

Net Revenues 2055 2321 2339 2592 2859  SOURCE OF FUNDS           

Growth (%) 34.4 12.9 0.8 10.8 10.3  Share Capital 171 171 171 171 171 

Operating Expenses 1886 2119 2035 2254 2477  Reserves 1416 1510 1650 1783 1926 

EBITDA 169 202 305 338 382  Shareholders' Funds 1587 1681 1821 1954 2097 

Growth (%) 20.1 19.7 50.5 11.0 12.8  Long Term Debt 108 105 88 83 78 

EBITDA Margin (%) 8.2 8.7 13.0 13.1 13.4  Net Deferred Taxes 109 129 129 90 83 

Depreciation 57 57 59 60 62  Long Term Provisions & Others 80 74 97 82 62 

EBIT 113 146 246 278 320  Minority Interest  36 31 27 20 15 

Other Income 37 37 51 54 57  Total Source of Funds 1919 2020 2161 2229 2335 

Interest expenses 14 18 22 20 18  APPLICATION OF FUNDS           

PBT 136 164 274 313 359  Net Block & Goodwill 778 788 803 830 883 

Tax 47 57 75 88 101  Other Non-Current Assets 452 532 587 618 654 

RPAT 89 107 199 225 259  Total Non Current Assets 1230 1320 1390 1448 1536 

APAT 138 172 262 296 331  Inventories 201 205 193 227 251 

Growth (%) 14.0 24.9 52.2 13.1 11.9  Trade Receivables 315 361 427 440 486 

EPS 8.1 10.1 15.3 17.3 19.3  Cash & Equivalents 416 448 525 547 471 

       Other Current Assets 283 328 338 355 390 

       Total Current Assets 1215 1342 1483 1569 1598 

       Short-Term Borrowings 14 16 25 24 19 

       Trade Payables 273 304 315 320 352 

       Other Current Liab & Provisions 240 322 371 444 427 

       Total Current Liabilities 526 642 712 788 799 

       Net Current Assets 689 700 771 781 799 

       Total Application of Funds 1919 2020 2161 2229 2335 
                 (Source: Company, HDFC sec) 
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Cash Flow Statement       Key Ratios       

(Rs Cr) FY22 FY23 FY24P FY25E FY26E  Particulars FY22 FY23 FY24P FY25E FY26E 

Reported PBT 136 164 274 313 359  Profitability Ratio (%)           

Non-operating & EO items -4 -1 37 -54 -57  EBITDA Margin 8.2 8.7 13.0 13.1 13.4 

Interest Expenses -13 -3 -14 20 18  EBIT Margin 5.5 6.3 10.5 10.7 11.2 

Depreciation 57 57 59 60 62  APAT Margin 6.7 7.4 11.2 11.4 11.6 

Working Capital Change -128 39 -19 14 -88  RoE 8.3 10.0 14.5 15.0 15.8 

Tax Paid -46 -48 -63 -88 -101  RoCE 7.0 8.3 12.0 12.9 13.9 

OPERATING CASH FLOW ( a ) 2 208 274 264 193  Solvency Ratio (x)           

Capex -18 -50 -52 -80 -80  Net Debt/EBITDA  -1.7 -1.6 -1.4 -1.3 -1.0 

Free Cash Flow -16 158 222 184 113  Net D/E -0.2 -0.2 -0.2 -0.2 -0.2 

Investments 0 0 0 -28 -30  Per Share Data (Rs)           

Non-operating income 155 2 -53 54 57  EPS 8.0 10.0 15.3 17.3 19.3 

INVESTING CASH FLOW ( b ) 137 -48 -105 -54 -52  CEPS 11.4 13.4 18.8 20.8 23.0 

Debt Issuance / (Repaid) -22 -31 -44 -6 -10  BV 92.8 98.3 106.5 114.3 122.6 

Interest Expenses -14 -18 -22 -20 -18  Dividend 6.5 7.5 8.5 9.5 11.0 

FCFE -51 109 156 159 85  Turnover Ratios (days)           

Share Capital Issuance 0 0 0 0 0  Debtor days 55.9 56.7 66.6 62.0 62.0 

Dividend -102 -111 -128 -162 -188  Inventory days 35.7 32.2 30.1 32.0 32.0 

FINANCING CASH FLOW ( c ) -138 -160 -194 -188 -216  Creditors days 48.5 47.8 49.1 45.0 45.0 

NET CASH FLOW (a+b+c) 1 0 -25 22 -76  Valuation (x)           

       P/E 33.7 27.0 17.7 15.7 14.0 

       P/BV 2.9 2.8 2.5 2.4 2.2 

       EV/EBITDA 25.7 21.3 13.9 12.4 11.2 

       EV / Revenues 2.1 1.9 1.8 1.6 1.5 

       Dividend Yield (%) 2.4 2.8 3.1 3.5 4.1 

       Dividend Payout(%) 80.8 74.6 55.6 54.9 56.9 
 (Source: Company, HDFC sec) 
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One Year Price chart 

 
(Source: Company, HDFC sec) 

 

HDFC Sec Retail Research Rating description 
 
Green Rating stocks 
This rating is given to stocks that represent large and established business having track record of decades and good reputation in the industry. They are industry leaders or have significant market share. They have multiple streams of 
cash flows and/or strong balance sheet to withstand downturn in economic cycle. These stocks offer moderate returns and at the same time are unlikely to suffer severe drawdown in their stock prices. These stocks can be kept as a part 
of long term portfolio holding, if so desired. This stocks offer low risk and lower reward and are suitable for beginners. They offer stability to the portfolio. 
 
Yellow Rating stocks 
This rating is given to stocks that have strong balance sheet and are from relatively stable industries which are likely to remain relevant for long time and unlikely to be affected much by economic or technological disruptions. 
These stocks 
have emerged stronger over time but are yet to reach the level of green rating stocks. They offer medium risk, medium return opportunities. Some of these have the potential to attain green rating over time. 
 
Red Rating stocks 
This rating is given to emerging companies which are riskier than their established peers. Their share price tends to be volatile though they offer high growth potential. They are susceptible to severe downturn in their industry or in overall 
economy. Management of these companies need to prove their mettle in handling cyclicality of their business. If they are successful in navigating challenges, the market rewards their shareholders with handsome gains; otherwise their 
stock prices can take a severe beating. Overall these stocks offer high risk high return opportunities. 
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Disclosure:  
I, (Abdul Karim), Research Analyst, (MBA), author and the name subscribed to this report, hereby certify that all of the views expressed in this research report accurately reflect our views about the subject issuer(s) or securities. SEBI 
conducted the inspection and based on their observations have issued advise/warning. The said observations have been complied with. We also certify that no part of our compensation was, is, or will be directly or indirectly related to 
the specific recommendation(s) or view(s) in this report.  
Research Analyst or his/her relative or HDFC Securities Ltd. does not have any financial interest in the subject company. Also Research Analyst or his relative or HDFC Securities Ltd. or its Associate may have beneficial ownership of 1% 
or more in the subject company at the end of the month immediately preceding the date of publication of the Research Report. Further Research Analyst or his relative or HDFC Securities Ltd. or its associate does not have any material 
conflict of interest.  
Any holding in stock – No  
HDFC Securities Limited (HSL) is a SEBI Registered Research Analyst having registration no. INH000002475. 
 
Disclaimer:  
This report has been prepared by HDFC Securities Ltd and is solely for information of the recipient only. The report must not be used as a singular basis of any investment decision. The views herein are of a general nature and do not 
consider the risk appetite or the particular circumstances of an individual investor; readers are requested to take professional advice before investing. Nothing in this document should be construed as investment advice. Each recipient 
of this document should make such investigations as they deem necessary to arrive at an independent evaluation of an investment in securities of the companies referred to in this document (including merits and risks) and should consult 
their own advisors to determine merits and risks of such investment. The information and opinions contained herein have been compiled or arrived at, based upon information obtained in good faith from sources believed to be reliable. 
Such information has not been independently verified and no guaranty, representation of warranty, express or implied, is made as to its accuracy, completeness or correctness. All such information and opinions are subject to change 
without notice. Descriptions of any company or companies or their securities mentioned herein are not intended to be complete. HSL is not obliged to update this report for such changes. HSL has the right to make changes and 
modifications at any time.  
This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use by, any person or entity who is a citizen or resident or located in any locality, state, country or other jurisdiction where 
such distribution, publication, reproduction, availability or use would be contrary to law or regulation or what would subject HSL or its affiliates to any registration or licensing requirement within such jurisdiction.  
If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the same should be ignored and brought to the attention of the sender. This document may not be reproduced, distributed 
or published in whole or in part, directly or indirectly, for any purposes or in any manner.  
Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could have an adverse effect on their value or price, or the income derived from them. In addition, investors in securities 
such as ADRs, the values of which are influenced by foreign currencies effectively assume currency risk. It should not be considered to be taken as an offer to sell or a solicitation to buy any security.  
This document is not, and should not, be construed as an offer or solicitation of an offer, to buy or sell any securities or other financial instruments. This report should not be construed as an invitation or solicitation to do business with 
HSL. HSL may from time to time solicit from, or perform broking, or other services for, any company mentioned in this mail and/or its attachments.  
HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position in, and buy or sell the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction 
involving such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have 
any other potential conflict of interests with respect to any recommendation and other related information and opinions.  
HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the damages sustained due to the investments made or any action taken on basis of this report, including but not restricted 
to, fluctuation in the prices of shares and bonds, changes in the currency rates, diminution in the NAVs, reduction in the dividend or income, etc.  
HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks, securities and financial instruments dealt in the report, or may make sell or purchase or other deals in these securities 
from time to time or may deal in other securities of the companies / organizations described in this report. As regards the associates of HSL please refer the website. 
HSL or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any other assignment in the past twelve months.  
HSL or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from t date of this report for services in respect of managing or co-managing public 
offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a merger or specific transaction in the normal course of business.  
HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or third party in connection with preparation of the research report. Accordingly, neither HSL nor Research Analysts 
have any material conflict of interest at the time of publication of this report. Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions. HSL may have 
issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.  
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Research entity has not been engaged in market making activity for the subject company. Research analyst has not served as an officer, director or employee of the subject company. We have not received any compensation/benefits 
from the subject company or third party in connection with the Research Report.  
Please note that HDFC Securities has a proprietary trading desk. This desk maintains an arm’s length distance with the Research team and all its activities are segregated from Research activities.  The proprietary desk operates 
independently, potentially leading to investment decisions that may deviate from research views. 
 
HDFC securities Limited, I Think Techno Campus, Building - B, "Alpha", Office Floor 8, Near Kanjurmarg Station, Opp. Crompton Greaves, Kanjurmarg (East), Mumbai 400 042 Phone: (022) 3075 3400 Fax: (022) 2496 5066  
Compliance Officer: Murli V Karkera Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600  
For grievance redressal contact Customer Care Team Email: customercare@hdfcsec.com Phone: (022) 3901 9400 
HDFC Securities Limited, SEBI Reg. No.: NSE, BSE, MSEI, MCX: INZ000186937; AMFI Reg. No. ARN: 13549; PFRDA Reg. No. POP: 11092018; IRDA Corporate Agent License No.: CA0062; SEBI Research Analyst Reg. No.: INH000002475; 
SEBI Investment Adviser Reg. No.: INA000011538; CIN - U67120MH2000PLC152193  
 
Investment in securities market are subject to market risks.  Read all the related documents carefully before investing. 
Mutual Funds Investments are subject to market risk. Please read the offer and scheme related documents carefully before investing. 
Registration granted by SEBI, membership of BASL (in case of IAs) and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors. 
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